


We have already reported on the
surprising changes recently announced
by the Chancellor affecting inheritance
tax, capital gains tax and non domiciled
individuals. At the time of writing no
draft legislation has been produced
although we understand that the new
measures will be effective from 6 April
2008. It is therefore imperative that
taxpayers who may be affected should
review their tax position before then.
However, they might consider whether
the following might be appropriate:

• non domiciled individuals should
review their financial affairs to see if
they can be restructured to take
account of the changes. Whatever
happens, it is extremely likely that this
group of individuals will be paying
more tax and they will need to decide
which of the options will give the least
additional tax burden.

• the inheritance tax changes should not
lull people into doing nothing.
Taxpayers who already have tax
efficient wills have gained nothing
from the latest proposals. Yet for
everyone there is no substitute for a
regular review to minimise inheritance
tax.

• business owners stand to lose from the
abolition of capital gains tax
indexation allowance and business
asset taper relief. It seems likely that
this may be softened by the
reintroduction of a form of retirement
relief but no further information is
presently available. As soon as any
revised proposals are known it will be
crucial for business owners to consider
what they can do to minimise future
capital gains tax liabilities. In the
meantime taxpayers in this situation
should consider whether it might be
helpful to transfer their shares into a
family trust to “bank” taper relief.
Also, they should consider inter spouse
transfers at no tax cost to preserve
indexation allowance.

As always, we will be delighted to help
and advise where appropriate.

Capital Gains Tax (CGT)
Every individual is allowed an annual
exemption of £9,200 (£18,400 for married
couples), if your gains are no more than
that, they are free from Capital Gains Tax.

If you have no gains so far this tax year
and you wish to realise some of your
assets, you may want to consider selling
shares or other chargeable assets to utilise
the tax-free allowance.

Disposing of poorly performing stock,
means the loss could be offset against
your gains for the year, which is useful
if you have exceeded your annual
exemption. If you have no chargeable
gains, there may be an opportunity to
offset the loss against your income.

Following the announced proposed
changes to capital gains tax (see cover
article), please seek advice as soon as
possible if you are considering selling an
asset as it could make a significant
difference to the amount of CGT payable
whether the transaction falls into the
current tax year (2007/08) or the next tax
year. You might save a great deal of tax
by seeking advice before the transaction
becomes contractual.

Pension Contributions
Consider whether you should be making
full use of your contribution limit. Tax
relief can be received by almost anyone
on contributions of £2,808 net (grossed
up to £3,600 within your fund). Those
who earn more than £3,600 can
contribute 100% of their earnings (less
22% tax relief that will be added to your
personal pension plan) up to the
maximum annual allowance of £225,000.

Family Company Dividends
Following the House of Lords decision in
the Arctic Systems case, which found in
favour of the taxpayers, HMRC have
confirmed that they will be introducing
legislation in the March 2008 Budget. If
your company pays dividends to both

Tax saving ideas for the
new year

spouses 50/50 where one generates the
bulk of the business income, you may
want to consider paying dividends before
the Budget.

Inheritance Tax (IHT)
You should make sure you take
advantage of the following annual IHT
gift exemptions.

• Annual gifts/transfers not exceeding
£3,000 (per donor) – totally exempt.

• Small gifts not exceeding £250 per
donee.

• Marriage gifts up to; £5,000 by a
parent; £2,500 by a grandparent;
£2,500 by one partner to the other;
and £1,000 by any other person.

• Regular gifts made out of your annual
income that do not reduce your income
below a level you would normally
maintain for your own living costs,
are exempt.

• Regular gifts to registered charities are
exempt. Don’t forget to gift aid them.

For more information please contact your
usual Hillier Hopkins contact or email
info@hhllp.co.uk

Update on pre-
budget report
tax measures

However, as the Christmas hangovers
subside, a slow down in growth is likely
to make 2008 a tough year for many
businesses. John Cridland, the CBI’s
Deputy Director-General, said last
month, “We know 2008 is going to be a
difficult year”.

So, how to survive the downturn?

The natural reaction for many businesses
in tough times is to make cuts to the
marketing budget to protect the bottom
line. However, this is the time when you
need new business badly. Entrepreneurs
do not wait for the end of a recession to
start up a new enterprise. With each
downturn there are casualties and this
presents opportunities.

Find ways of getting more for your
marketing money. Shift your emphasis
from “building the brand” to “building
sales”.

Here are a few examples:

• Invest time yourself in helping to
spread the word.

• Ask your best customers for referrals
then give them something in return as
a thank you.

• Offer to give a talk for free to your
local business network.

• Write an article for your local paper,
then send it to your clients and put it
on your website.

• Collect email addresses of your clients
and prospects and email your
newsletters and promotions to cut
down on print costs.

• Ask your suppliers to recommend
your services to their customers and,
in turn, recommend their services to
your customers.

• Keep in touch with your customers,
give them a call regularly to “catch
up” and make sure they do not
go elsewhere.

• Make your website work harder at
increasing traffic and sales (see Web
Doctor article on the back page).

• Make everyone in the business a
marketer and let them know that
their ideas are welcome.

• Look at what is selling and what is
not, focus on what sells well and do
more of it.

Statistics show that marketers who
increase their marketing activity during
a recession experience sustainable
long term gains in market share and
profitability.

So, plan ahead now so that your tactical
marketing plan is ready to go when the
economy weakens and seize the
opportunity it presents.

For more info please contact the
Marketing Department on 01442 220788
or email info@hhllp.co.uk

Turn the tough times to your advantage in 2008.

Three years ago we significantly altered
our Financial Services Authority regulated
work and launched a new service called
Hillier Hopkins Wealth Management. This
service has proved to be very popular with
our clients.

Initially we were responding to a growing
demand from our wealthier clients for
investment advice that was fully
integrated with the taxation advice they
were receiving. Clients were not generally
receiving this service from the large
private and investment banks.
Traditionally, clients had a number of
professionals advising them, including
IFAs, stockbrokers or tax specialists. This
often caused no end of paperwork.
Clients also complained of advice from so
many different individuals not being
properly co-ordinated.

Ben Sherwood, who heads up our Wealth
Management service, explained, “We
were well placed to offer a perfect
solution to the problems you outline. We
have deep knowledge of our clients, in
some cases we are advising the third
generation of a family, and we are large
enough to have the expertise in-house to
do the complex tax planning”.

Many clients also know that we are truly
independent as we have no allegiance to
any of the investment product providers.
This differs from the traditional IFA or the
private bankers who are generally keen
to deliver an investment product. Ben is
convinced this complete independence
helps us to get our clients the best deal.
“We have complete freedom to choose
the best products and services for our
clients, and can often negotiate on costs.”

Many clients have enjoyed particularly
fruitful results, which Ben attributes to
focussing on long term client
relationships coupled with a highly
disciplined investment process. “We use
investment theories that have stood the
test of time and are widely used by the
big institutional players. We also have
excellent links with the academic
investment community. Thirdly, we now
have access to institutional funds where
running costs are far lower than many
retail offerings. All these factors have
been important during these volatile
times.”

If you would like to find out more about
our Wealth Management Service, you can
contact Ben direct on 01442 220713.

Ben Sherwood is qualified as a Certified
Financial Planner and a Chartered
Financial Planner.

Wealth Management

The current tax year ends on 5 April and now is a great time to take a look at your
finances and see whether you are taking advantage of all of the tax saving
opportunities that are available to you. This is a very brief outline of some complex tax
planning, so you should seek specific advice before deciding on any course of action.

Last year seemed to be dominated
by news of the credit squeeze, but
consumers showed little concern
over the Christmas period, as
confidence remained relatively high.

The Hillier Hopkins Wealth Management
service continues to grow strongly and
provide investment advice to clients in
these complicated times.

Hillier Hopkins Wealth Management
at a glance.

Designed to assist clients to make
intelligent informed decisions such that
they can be as confident as possible that
they will achieve all their aims regardless
of external influences or catastrophes.

Key elements:
• Investment consultancy (Focussing on
one or more of the following
depending on your goals: Wealth
Enhancement, Wealth Protection,
Wealth Transfer or Charitable Giving)

• Advanced Tax Planning
• Relationship Management (Working
with your other advisers to help co
ordinate all advice)

Who can benefit?
Those aged 55+ with £500,000 or more to
invest. (Many clients that come to us have
recently inherited some money or have
sold their business.)

What do you get?
A sensible investment strategy that is
regularly reviewed.
Simple reporting so you can easily see
how your investments are performing.
Less paperwork and lower costs.

What does it cost?
Hillier Hopkins’ costs are currently 0.75%
per annum on the first £1,000,000 and
0.60% above £1,000,000.

For more information please contact
David Nye on 01442 220712 or email
david.nye@hhllp.co.uk
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Wales, giving Hillier Hopkins ‘Chartered’
status.

It was not until 1997, following a merger,
that Hillier Hopkins expanded into an
office in Aylesbury. In 2003, Hillier
Hopkins became a Limited Liability
Partnership (LLP).

At the beginning of 2008, the firm still
has 3 office locations, Aylesbury, Hemel
and Watford, servicing clients in Herts,
Beds, Bucks, and North London. With over
100 staff and 17 Principals, the firm
provides advice and support for over
3,500 clients, including many with
international connections.

We would like to extend our sincerest
thanks to all our clients for their support
over the years. We hope to continue
serving you for many more years to come.

Colin Howe, Managing Principal,
reflects on 75 years of Hillier Hopkins
It has come to light, through some
historical research, that Hillier Hopkins’
early beginnings date as far back as 1933.
We will be celebrating our 75th
anniversary this year!

In 1933, Langford Lewis and John Hopkins
joined forces as Lewis, Hillier & Co
servicing clients in Luton. In 1938 the
practice moved to temporary offices in
the garden of Mrs Lighbody in Alexandra
Road, Hemel Hempstead. In 1943 Leonard
Hopkins joined the firm, and in 1948
there were new offices at 43 Marlowes,
Hemel Hempstead. Mr Hopkins later
replaced Mr Lewis as Partner at the Hemel
office in 1952, when the practice changed
to Hillier Hopkins & Co. Continual growth
in Hertfordshire led to the opening of the
Watford office at 28 Station Road in 1954.
In 1957 the Society of Accountants and
Auditors merged with the Institute of
Chartered Accountants in England and
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Since the introduction of Self Assessment
(Individuals 1996 and Companies 1999) we
have seen a steady stream of enquiry work
and, as would be expected, ‘aspect’ enquiries
account by far for the majority of cases we
encounter. Put simply, an aspect enquiry is
one that is not a ‘full’ enquiry, and in the
main will relate to a limited number of issues,
most commonly; repairs and refurbishments,
legal fees, debtors, accrued expenses and
provisions, not forgetting particularly
complex/technical matters.

In addition, on 5 November 2007 the Inland
Revenue announced a trial of a new
approach to the managing of enquiry work
by their officers. The trial will run until
sometime in April 2008 and has been named
‘Openness and Early Dialogue’. Teams of
Investigators in Birmingham, Ipswich, Stoke,
Kent, Somerset, South East and North West
England and Scotland will be adopting a
more open communication strategy very early
on in the enquiry process.

Indications from HMRC are that ‘openness’
means, for the first time since the
introduction of Self Assessment, that
taxpayers and their agents will be notified
whether the enquiry is “full” or “aspect”; and
most importantly, why enquiries are being
made.

How will ‘Openness and Early Dialogue’
work?
At the start of the enquiry, HMRC will aim
to agree a timetable to incorporate:
initial meeting, or a telephone call
in certain cases; the production of
information/documents/records; the records
examination (full enquiry); and a discussion
of findings.

Trials will include exploring the possibility
of some/all of these taking place on the
same day.

Our view is that the proposed procedures will
assist with the focus of an aspect enquiry,
particularly where complex tax issues or
commercial transactions are under review.

HMRC Enquiries set to increase
In recent years resources have been focused
on high-level tax evasion, e.g. Carousel Fraud,
and experts in the field believe that we are
now set to face a significant increase in
enquiries from HMRC following a reallocation
of resources.

So who is most at risk?
The answer is that even if these proposals
become the norm and despite the trial
procedures encouraging ‘openness’, this is
not a return to the pre-Self Assessment

regime, where to open an enquiry, there had
first to be a reason.

From our experience, cash businesses,
particularly Self Employed traders, remain
vulnerable, as are those businesses who are
making large investments into refurbishing
business premises or have undertaken
complex tax and/or technical transactions.

How can you protect yourself?
The Tax Investigation Scheme can protect you
by covering the cost of any professional fees
that are incurred as a result of an
investigation. We will be sending invitations
to join the 2008/2009 scheme shortly.

If you feel that you may be at risk and would
like to discuss joining the scheme, you can
speak to your usual Hillier Hopkins contact or
call John Barker on 01923 232938.

All change? HMRC enquiries

This newsletter is for general guidance only and no liability is accepted
for action taken in reliance upon these notes where appropriate
professional advice should be taken. For more information please
contact us on: 08452 770660 or email info@hhllp.co.uk

Finance Act 2004 restricted the amount of
sideways loss relief to the amount of
capital invested in the partnership where
the partner works less than 10 hours per
week on average.

Sideways Loss Relief

If you would like to discuss anything
contained in Newsline, please speak
to your usual Hillier Hopkins contact
or the article author, who’s details are
at the bottom of each article.

Finance Act 2007 has introduced two
further restrictions to apply on or after 2
March 2007 to the loss relief available for
trading losses on all partnerships in which
the individual was a non active partner in
that year:-

• A purpose test for capital contributions,
which will exclude any amount of
capital paid to the partnership where
one of the main purposes of the claim is
to obtain a reduction in the tax liability.

• An annual limit of £25,000 or lower if
the capital contribution is less than
£25,000.

• Where a basis period straddles 2 March
the proportion of the loss up to 2 March

is calculated by reference to the Finance
Act 2004 rules, and the proportion of
the loss after 2 March is calculated by
reference to the Finance Act 2007 rules.

Film partnerships and Lloyd’s
underwriters are not affected by this
legislation.

For further information contact Marie
Cowen on 01442 269341 or email
marie.cowen@hhllp.co.uk

Does your business need to see the Web
Doctor? If you feel your website is not
performing as well as it could be, why not
give the Web Doctor a call?

Q: What is Web Doctor?

A. The Web Doctor principle is a simple and
effective method that reviews a current
website’s effectiveness in relation to key
business targets. Just like a visit to your local
GP, pain points are identified, and symptoms
are investigated, followed by suitable
treatment for a full recovery. Once the
website has been reviewed, it will be
modified to work more effectively with the
business plan, both now and with future
targets and goals in mind.

Q. Why would my business need to see
the Web Doctor?

A. Your website is often the first point of
contact a potential client has with your
business. If it is out of date, poorly designed,
or hard to navigate, you may never hear from
this visitor again. The Web Doctor team can
help you to avoid these potential issues and
create a positive first impression of your
business. We aim to ensure that your website
is in harmony with your business and
marketing plan.

Q. How would I know if my website was
under the weather? What would the
symptoms be?

A. The most common “symptoms” of an
underperforming website are:
• Unknown or low numbers of visitors.
• Out-of-date content.
• The Site is not generating new business.
• Low search engine ranking.

Q. How do I set up a Web Doctor
appointment and how long will it last?

A. A simple call to one of the Web Doctor
team is all you need to make. A meeting can
be set up after the initial telephone
conversation to discuss your web

requirements and how they fit into your
business and marketing strategies. The
process is painless and even if the project is
not initiated, you still receive a valuable and
constructive web audit free of charge.

Blue Touch Technologies are offering
Hillier Hopkins’ clients the opportunity of
a FREE Website audit worth £500.

Just email sales@bluetouch-online.co.uk or
speak to one of our advisers on 01442
266630.

Web Doctor is brought to you by Blue Touch
Technologies – part of the Hillier Hopkins LLP
Group of Companies.

Web Doctor

Happy New
Year!
We hope you had a wonderful
Christmas and we wish you a
prosperous and profitable 2008.

Rather than sending cards at
Christmas, Hillier Hopkins made
donations to the following charities:
Friends of Florence Nightingale
House, Watford New Hope Trust
and the St Albans and Dacorum
Day Hospice.

An individual can offset losses arising
from a partnership against other income;
this is commonly known as “sideways
loss relief”.
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